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Kannsua:lkaWa

ms3arannudiSovevevdns lubavduisiavluauisakan
[@ovmsiawanmudums®duld (Financial) ovonssino:
Wawnsacisvagld  MduduAvmsvianu  doduddyawa
(KPI)  tugAusaoldulumvdiusaonnudiSamsiouldukdn
dewms3awamsufuanuldweuuagivdottion Aacm
Sawalududu q muw wcdagvlsAmuud d3anadoadide:
daviAnuaaandoviazaliuauulkevAnsinailstuiga

Miawamsunuaviukan  (KPI:  Key  Performance
Indicator)  KEAL  MSAIKUATIIAWARIAWIEIDNEDY
(Specific) Wudiau (Quantifiable) duaznauwamsunuaG
VIUSEAUALANSKEDANUESIUELSSAD  BLInUS:aVAKAN
vovmsikua KPIs Ao tWarhlkavAnsauisa3advAinNuy
dAeydomduduSoovAns  (Organization’ s Critical
Success Factors) ua:ﬁomulfhmnaua\)s‘sﬁar‘ilﬂus:a:ma
(Long-Term Business Goal) — (ilnstiadioaya : MsUSKISKa
MSURUaLIULEYAAgNS sA.as.dsUs:m dASUIS) - DINADIL
Kugdwduazfoudl mMsAkuadIIanamsuauamu  (KPI)
BuBavdAnynn uazdavidudsananinnudAnysy ¢

AS:UdUANSDDALUUMIANAMSUFUGMUIEOURUG  tWalKId

M3anadAeyualilumsduaunnmsiuey  AszudUMSD:

Govdanuidouloy  @oopdov  uazaduayuAusgvdallion

(Cascading) laglguudAauavASUSKISWaMSUUGYIU

1Gonagns (Strategic Performance Management) God

« msmiAugawuluddenad (Vision Clarification)

«  ASIIASIKaMWIDadouMelumeaudn (SwoT
Analysis)

« mMsWouunnagnss:auavAns (Corporate Strategy)

«  mMsMiKuadanus:avAlgonagns

« msAKuadIanagiannudse

« msmgnaanagnsdramiana (avAns KUXEVIU yARa)

« msavAthkugyavmIana

« Tasvmisaduayulk KPI Uszaunaudiss

aaus:zavA

. WolkWBouLintons:uoUMSDALUUM IaNaMSUAUTGMU
(Process of KPI Design) GIguudAQMSUSKISWAMS
Jpudvuiaonagns (Strategic Performance
Management)

. WalkRBsuaunsaoaniiuudmIanamsuFUamURA Ay
(Key) lagiBgugmnagvuazAnaantluudIanannms
Av30nUs:avATRLLINUA

. WoalkRiBouansald KPl Cascading Template (Excel
Form) Usznauniseanuuuddidona

s19a:z1dgatlionuazAdassw

Wugiuvavaisaaauvudddananisufidviu
o d&1sopuudaanisldcnIamauovavAns

« ADJIUAQLBLSIUUAUANISDDALLLUAIIAWA

« AdIUKUIgUavaIdIanwanisuUguaviu (KPI)

« AdwLancIVSEKI1Y KPI Au PI(dadawaviu)
¢ nagnsyavnISadALUUAIIOWA

As:uduUnISddALUUAIIananISURUTGLIU
« AISPOALUUCMIIanan1Iald PM Model
« aishAdudapuluddanad (Vision
Clarification)
« AIS3tAsIKaniwuoadaunieluaiguan (SWOT
Analysis)
+ AIsSWaulnagnss:auavAns (Corporate
Strategy)
Activity |: a1siiKkuadaaUs:avAldonagns
« wudnivAlIsasivdinanisuguaviu
o ?IndaaUszavAkanuazdsvedngad
(Objective & CSF)
o ?IASzUUAISIaWadvAAsLUUauqa (BSC)
« inalAAIsalgnaanagnsdleddiana
o KPI s:@uavAns (Corporate Level)
o KPI szdukudaviu (Dept./Team Level)
o KPI szduunna (Individual Level)
. dnuveuzyavddriawanisUFUGLIUAG
« InAtAN1ISAVALT KU IBYDYAIIOWA
+ lasvarsaduayuli KPI Uszaupdiudisa
. llwuﬁnaqné (Strategy Map) fAuaistioulav
KPI
o (20810: A1sUufinddjawadrg “KP|
Cascading Template” (Excel Form)
Activity II: Aadfudoanuuudiddananisugua
VU

1nSaviiaUs:naunisaaauuudlrsananisufidviu
« KPI Cascading Template (Excel Form)
o Vision, Mission and Core Competency
o Vision Clarification
o Cascading Performance
o Strategy Map
o Performance Appraisal Review
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Kanmsuav Active Learning WWalkRiSauld
WaupUGosv(Practice by Doing)laslgnaug
Arumsinausy  thnuAleykiluaaiunisead
dwe  uuleyk1pSOYaLKISIU Fokanmsav
na1n UANuaaandavAuWs:IaLKYMSISEUS
(Learning  Pyramid)  J1giSgudzdAdus
AvlkdoKkaviSous  (Average  Learning
Retention Rates) aviv 75%

2. Learning Principle (kanmsiSgus)
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lunnkangaslaldkanmsiSeus  LI@DALLUU
WaKLa:APASSUCIDY  03dAdULUINIVATS

usseng  WWalkiSeuldus:loslgoda agv
naufnagdmeldkannsiSous laua

nquiikanmsiolu

(Stimulus Generalization) .

. msindusuldumsaaukannisnau
kSonrudnueuzdrAsynddulumsritonu
ua=tkiinousuUs:gndKannisdonaid
luaarumsaiasv

nquijovAus:nauiindrandviu

(Theory of Identical Elements)
« AsoaALUULTIKILA:(D280(KTADIY
AG1wAFLAUEMUMSEIDSY MIRFISEU

Bauguazihluusulslaviedu

ngufinis§na
(Cognitive Theory)

+ msadAluUADASSUAD 9 lukangas
WulkABauthavASoudluudunld aasasu
Rrivwwudauams (Action Plan) Taslgleym
Aaduasvaamsimiu

3.Knowledge (AW3)

shanmsiSguuuugika) (Adult Learning)
wPeALUULTaKIAD” 910U USUTE WIsuiigu
uaswasuudav”
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5.Facilitator (ns:zusuns)
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4.Coaching (TAu3v)

I ‘%\Y

luvwkangas wu P Sa3ne1s SnenAs
USK1S KkSo Growth mindset (GRnu:
mslAsua:zns:udunslasso (Coaching

azaxnlumsiSeus
Process) Us:naunisussene

lasvasivaisilnousu
COURSE FRAMEWORK

- dadumsusseng (Training) 40% X
wWakimukdngas aswuudaa inada3smsaksuwauunmsimulkadu

+ dadufdnssu 60%
nRgddovAukdangas (Workshop, Case Study, Problem Solving Activity,
OJT Activity, Coaching Card, Game, Team Building etc.)

« AdassuUsSuUAduANUAEUY (AaulindlarimsiSaus)

« LUUNQdaunaunauLa:kavisou (Pre & Post Test)

+ B3sAgau (Workshop) uuvagduriAnnssusIuAiu

. astiAnw (Case Study) 3iAs1KastiAnWIL@:LBSUS:aUMISE

- AanssumsAauAdaykl (Problem Solving Activity)
tdaymilumsmmiuniAauAdeyrl mukannisuazuucau PSDM

- fAnassumsaaumu (OJT Activity) aanuuuliazialauanisaauviu

- msamslAs Coaching Card #8lkgiSauuilayr Aukauiav
AnAauazavidkue

« lAUUazAdASsUasviuvIu (Game and Team Building)
LUvAguLduLlALLLA=aYAGUIUSIUAULLUY Team Building

« msutiAnuSIUladremsii Action Plan

uaavunuinWugdanmsanug
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